
FINANCING TIPS 
For Cars & Equipment 

 

 

ONLY APPLY ONCE 

By all means, get a few quotes, but DO NOT APPLY for finance unless you have been provided 
relative certainty you will be approved, and only apply with the finance company you want to 
proceed with –MULTIPLE APPLICATIONS CAN ADVERSELY EFFECT YOUR CREDIT FILE 

 

INTEREST RATES CAN BE MISLEADING 

Interest rates can be quoted in a few different ways. Never use the interest rate as the comparison 
between quotes unless you have the ability to cross check the accuracy of the rate (which most 
people are unable too). The most accurate way to compare quotes is to compare the “Total Cost” of 
the loan. The loan with the lowest total cost, is the one with the lowest comparison rate. 

TOTAL COST = (Repayment x term) + residual/balloon + unfinanced fees & Charges 

NB: Note below point 4 before making any decisions based on rate or total cost 

 

STRUCTURE YOUR LOAN TO SUIT YOUR SITUATION 

The structure of your finance contract (ie term, balloon, deposit, trade-in, finance product type) is 
crucially important to maximising tax advantages, improving cash flow, and avoiding negative equity 
in your cars and equipment. 

In structuring your loan, you need to consider how long will you keep the asset, will the asset have 
higher than average use, what is your budget and what is your personal and business situation. 

Everyones situation is slightly different and the finance contract should be tailored to meet your 
needs. 

 

VALUE OF FINANCE IS MORE IMPORTANT THAN RATE 

The first thing most people ask in finance is “what is the rate?” Besides the fact the answer to the 
question can be very misleading, what people really want to know, is “What finance option offers 
me the most value for what I need?” 

When thinking about finance, the “rate” is important, but when it comes down to it, people often 
will choose “simplicity” over “rate or total cost”. 

Finance is no different to any product or service. We are happy to a premium, if we receive value in 
that premium. When referring to finance, the value might be, simple approvals, easier process, fast 
turnaround times, relationships… look beyond the rate, and ask what other value a particular 
finance option might offer. 


